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The Nifty previous session ended 0.68% down at 10,312.40. It opened on a negative note and remained range bound for 

the entire session towards finishing off with a Doji candle. It is still trading below the 200 EMA on daily chart, hence 

staying cautious on rise is advised. Thick resistance is placed in the price range of 10,350-10,400, while the support is 

placed around 10,200 levels. 

 

On the Nifty hourly chart; currently RSI is stuck in a narrow range suggesting range bound oscillation within the price 

band of 10,400-10,200. Next support is placed around 10,100. 

 

Nifty patterns on multiple time frames suggest; it is still trading below the critical 200-EMA on daily chart. Index majors 

are still laggard, which is pointing towards continuation of current oscillation. 
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Market in Retrospect 

Institution Purchase Sale Net 

FII 3964.64  5901.70 -1937.06  

DII 4337.18  3301.05  1036.13  

FII Derivatives Flow (In Crore)  25-06-2020* 

Institutional Flow (In Crore)  29-06-2020 

Instrument Purchase Sale Net 

Index Future 5797.58 5987.49 -189.91 

Index Option 152369.78 151434.09 935.69 

Stock Future 16109.41 15746.50 362.91 

Stock Option 3437.43 3730.48 -293.05 

Market Turnover (In Crore) 29-06-2020 

Name Last Previous 

NSE Cash 49139.41  56007.35  

NSE F&O 956204.21  852956.02  

BSE Cash 4,227.58  3,852.13  

BSE F&O 0.32  - 

Indian equity markets ended the session with losses but 

off the day's low, led by a recovery in banking and FMCG 

heavyweights. 

The NSE Nifty 50 index ended 0.68% lower at 10,312. The 

broader markets represented by the NIFTY 500 Index 

ended 0.83% lower, ending at 8488. NIFTY FMCG was the 

top gainer, gaining by 0.72%, followed by NIFTY 

Consumptn  gaining by 0.14%. NIFTY Realty was the top 

loser, losing by 3.55%. 

HDFC was the top gainer, gaining by 1.86%, followed by 

Britannia and Cipla, which gained by 1.82% & 1.58% 

respectively. Coal India was the top loser, losing by 

5.10%, followed by Axis Bank and Hindalco, which fell by 

4.72% & 3.44% respectively.  

The Advance: Decline ratio stood at 692:1209 

NIFTY Top Gainers 

NIFTY Top Losers 

Bulk and Block Deals 

Name %5D Day Vol Avg 5 Day Vol %1D 

HDFC Bank 4.60 23003725 20857550 1.86 

Britannia  2.87 940186 613766 1.82 

Cipla 1.58 1.68 6772345 10844330 

HUL 1.33 3.91 3295050 4240811 

M&M 1.21 1.74 4459962 6236255 

Name %1D %5D Day Vol Avg 5 Day Vol 

SBI 2.90 4.50 50967079 68597650 

Tech Mahindra 3.44 1.27 3304988 3993628 

Hindalco  3.44 2.83 13110762 15426990 

Axis Bank 4.72 5.89 36320111 37451070 

Coal India 5.10 6.13 14576506 16590930 

https://www.nseindia.com/products/content/equities/equities/bulk.htm 
http://www.bseindia.com/markets/equity/EQReports/
BulknBlockDeals.aspx 

          Nifty Intraday Chart           Sensex Intraday Chart 

*Data not updated till 6:25PM 
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Market in Detailed (Updated after 4:00 PM)  

Indian Indices 

Name Index Net Chng %1D %5D %1M %3M %1Y 

Sensex 34961.52 209.75 0.60 0.14 7.83 17.26 11.25 

Nifty 10312.40 70.60 0.68 0.01 7.64 19.08 12.52 

BSE M Cap 13073.72 184.72 1.39 0.08 10.39 24.06 11.71 

BSE S Cap 12474.44 155.84 1.23 0.25 14.52 31.35 12.39 

Nifty MC 100  14735.20 240.05 1.60 0.42 11.02 25.26 16.53 

BSE Auto 15115.92 162.20 1.06 0.80 7.25 34.68 15.57 

BSE Capgoods 12844.70 307.27 2.34 0.75 4.14 14.68 35.31 

BSE FMCG 11238.35 93.45 0.84 4.07 3.13 16.67 1.09 

BSE Metal 7203.10 187.32 2.53 2.96 5.85 28.52 35.15 

BSE Oil&Gas 12862.89 210.03 1.61 1.09 8.68 37.72 13.11 

BSE Healthcare 16462.67 27.39 0.17 0.68 5.22 41.57 27.72 

BSE Power 1587.64 28.98 1.79 0.01 7.16 16.23 24.18 

BSE Realty 1582.07 47.98 2.94 4.69 12.09 10.82 28.13 

BSE ConsDur 20341.64 179.11 0.87 0.67 7.25 4.45 22.15 

BSE Bank 24249.77 215.62 0.88 1.87 9.55 5.59 30.66 

BSE IT 14894.86 230.14 1.52 2.80 5.88 16.45 4.85 

        

Bond Markets 

Name Yield Net Chng %1D %5D %1M %3M %1Y 

US  0.65 0.01 1.03 8.55 0.72 3.96 67.69 

UK 0.17 0.00 1.16 11.92 7.61 53.68 79.59 

Brazil 4.93 0.03 0.57 1.32 2.53 25.78 4.34 

Japan 0.02 0.01 50.00 50.00 260.00 5.88 111.39 

Australia 0.88 0.02 1.97 1.73 0.34 4.65 33.28 

India 5.90 0.01 0.20 0.24 2.46 3.86 14.17 

Switzerland 0.43 0.00 0.00 6.20 7.76 36.74 18.94 

Germany 0.47 0.02 3.11 6.38 4.47 1.48 42.81 

Global Indices  

Name Index Net Chng %1D %5D %1M %3M %1Y 

Dow Jones 25015.55 730.05 2.84 3.31 1.45 15.62 5.96 

Nasdaq 9757.22 259.78 2.59 1.90 2.82 30.06 21.87 

S&P 500 3009.05 74.71 2.42 2.86 1.16 18.40 2.29 

FTSE100 6172.98 13.20 0.21 1.15 1.58 12.02 16.88 

CAC40 4908.20 1.53 0.03 0.82 4.53 12.79 11.39 

DAX  12119.10 31.86 0.26 1.16 4.61 25.84 2.24 

Mexico IPC 37431.95 302.57 0.80 2.53 3.62 10.75 13.27 

Brazil Bovespa 93834.50 2148.60 2.24 2.83 7.36 27.79 7.06 

Russian RTS 1238.52 8.03 0.64 0.88 1.55 29.66 10.27 

Japan Nikkei 21995.04 517.04 2.30 1.97 0.54 13.44 3.38 

Hang Seng 24301.28 248.71 1.01 1.39 5.84 3.48 14.86 

Taiwan Index 11542.62 118.05 1.01 0.05 6.18 19.68 7.81 

Shanghai Comp 2961.52 18.04 0.61 0.76 5.09 6.47 0.69 

KOSPI 2093.48 41.17 1.93 1.56 3.15 21.87 1.74 

Malaysia KLCI 1494.43 6.29 0.42 1.11 1.44 11.27 10.63 

Jakarta Comp 4901.82 2.27 0.05 0.35 3.12 7.84 22.91 

Philippine SE 6105.18 86.66 1.40 3.82 4.56 15.92 23.68 

Thai Exch 1329.76 0.58 0.04 1.66 0.97 20.91 23.15 

         

Indian Indices 

Name Index Net Chng %1D %5D %1M %3M %1Y 

NYMEX Crude 38.64 0.16 0.42 4.47 8.90 79.68 33.90 

BRENT Crude 41.07 0.05 0.12 4.67 8.54 23.37 33.95 

Natural Gas 1.60 0.05 3.43 8.11 17.68 18.40 35.76 

LME 
Name Index Net Chng %1D %5D %1M %3M %1Y 

Gold($/Ounce) 1772.49 1.13 0.06 1.03 2.44 8.86 25.74 

Silver($/Ounce) 17.91 0.11 0.63 1.16 0.29 23.83 16.99 

Aluminium 1586.25 35.50 2.29 0.84 6.14 5.43 11.64 

Copper 5953.25 69.75 1.19 2.13 11.75 24.32 0.30 

Zinc 2030.50 13.00 0.64 2.54 2.37 9.86 21.75 

Lead 1777.00 4.98 0.28 0.51 6.31 6.11 7.45 

         

Currency 

Name Rate Net Chng %1D %5D %1M %3M %1Y 

INR 75.58 0.07 0.09 0.59 0.05 0.22 8.77 

USD Index 97.16 0.27 0.28 0.12 1.20 1.23 1.07 

YUAN 7.08 0.00 0.04 0.10 0.87 0.35 3.16 

GBP 1.23 0.00 0.15 1.21 0.20 0.77 2.56 

EUR 1.13 0.01 0.60 0.22 1.67 2.15 0.00 

YEN 107.19 0.03 0.03 0.26 0.60 0.53 1.18 

         

Agro Commodities 
Name Price Net Chng %1D %5D %1M %3M %1Y 

Coffee  342.65 0.55 0.16 1.99 5.82 36.35 16.47 

Cotton 179.25 5.35 2.90 4.50 11.13 8.52 50.38 

Sugar 18113.50 359.90 1.95 2.98 9.46 26.49 5.36 

Wheat 2101.65 17.20 0.81 3.63 6.56 15.19 3.76 

Soybean 219.25 1.35 0.61 1.62 4.65 39.83 17.90 

         

Freight 
Name Index Net Chng %1D %5D %1M %3M %1Y 

Baltic Dry 1749.00 11.00 0.63 12.48 247.02 214.57 29.17 

Baltic Dirty  467.00 1.00 0.21 5.85 34.50 62.03 31.32 

SG Dubai HY 0.22 0.38 237.50 195.65 833.33 120.75 105.96 
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Concall Update 

EIH Ltd.  

 Company started witnessing impact of COVID on the business starting from March 11th, which is still continuing till now. Company had only long staying 

guests & some guest which got stranded at both India & international hotels during lockdown period 

 Even during lockdown company had average of ~200 room occupied/day 

 Company recently did a survey with its customers for which it received response from ~2500 guests to get an understanding on the customer expectations 

in terms of their requirement for safety & hygiene in order to win customer confidence 

 Most of the hotels of the company depending on location resumed operation from June 8,2020, with balance expecting to open by July 1,2020. Occupancy 

rates are gradually picking up in hotels which have resumed operation with current occupancy of ~400 rooms/day (compared to ~1000 rooms/day in same 

period), with number of small weddings taking place  

 Focus is to reduce expenditure and conserve cash for the next 18-24 months 

 Company has now started home delivery of foods from starting from city of Bangalore & is surprised by the positive response, also developed an app for 

serving home delivery segment 

 Company has launched Oberoi Center of Excellence in Oct 2019 which has helped the company to take lot of IT initiatives & also in providing contactless 

experience to the guests at the time of check in & out. This centralized facility provides smart & effective delivery of services, helping it to achieve benefit 

from scale etc 

 Company has already implemented contactless experience in hotels which have already re-opened and in the process of implementing in rest of the hotels 

 Company has tied-up with a market leading company to maintain audit of hygiene & safety standards across hotels of the company  

 Company is looking at new segment of institutional catering 

 Fixed cost ranges between 60%-70% of the cost of which majority is employee cost. Company has reduced some of the fixed cost in compliance with the 

Govt regulation. Some directors & senior executives of the company has also taken voluntary salary cut 
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 Company is looking at fixed cost reduction by 10%-15% in FY21 & believe this reduction to be structural going forward 

 On the variable cost side company has got waivers from some of the vendors during the lockdown period etc. Expect a 10% reduction in the variable 

expenditure 

 Management has selected 5 hotels 2 of EIH Ltd & 3 of EIH Associated in which 40%-50% of the electricity will be generated from solar having low cost/unit 

 Company plans to incur only necessary capital expenditure for FY21, will defer all non-important cpaex for now 

 In some of the hotels company has been able to take significant reduction in Heat Light Power expenditure which accounts for both fixed/semi-fixed cost 

especially in Trident BKC & South Mumbai property 

 Company started the programme for multi-skilling of its employees from 1997, will further work on multi-skilling without compromising on guest 

experience in order to reduce employee expenditure 

 At Trident Nariman point ~80-100 rooms are booked for quarantine purpose, & around 10% of the overall rooms of the company are booked for quarantine 

purpose 

 Company is getting lot of enquires for bookings related to social events especially in hotels at Gurgaon & Chandigarh 

 Company was doing avg sales of INR5-6 lakhs/day from one restaurants pre-COVID of Oberoi Gurgaon, current sales is INR1 lakh/day, Bangalore INR1.25 

lakhs/day both from dine in & home delivery 

 At the end of FY20 debt was INR415cr vs INR471cr (YoY), company has been able to maintain debt at same levels currently. As a precaution company has 

drawn additional money from unutilized banking limits 

 Company’s hotel in UAE is doing good but other overseas hotels in Mauritius, Morocco, Indonesia continue to remain closed as lot of traffic depends on 

tourism & foreign travelers 
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Apollo Hospitals Enterprise Ltd. 

 There was a revenue impact of INR70 crores and INR100 crores on the Standalone and Consolidated P&L respectively in Q4FY20 because of Covid 19. 

 SAP, which witnessed a robust growth of 33% YoY during Q4FY20 saw increased consumer buying as customers had a tendency to hoard medicines just 

before the lockdown was imposed till the end of March. 

 Estimated IP volumes were lower by 4500 cases due to Covid 19 in Q4FY20. 

 Q4 saw an encouraging growth of 22% in the oncology segment. 

 Occupancy across the group during FY20 was 67%. 

 Private label sales from SAP was 8.4%. 

 AHLL recorded an EBITDA of INR1.8 crores for FY20. 

 A comprehensive programme called Apollo Kavach was launched to counter Covid 19. 1000 beds have been allocated for the treatment of Covid 19 

patients. 10 AHLL labs and 2 central labs have the ability to conduct Covid 19 tests. 

 Two Services named as I Stay and Stay I at Home have been launched. These provide safe isolation options to Covid positive patients at hotels and homes. 

 A new digital app has been launched, which provides online consultations, home delivery of medicines and collection of diagnostic samples among other 

things. 

 April, May and June saw occupancy of 28%, 35% and 45% respectively. Normalcy in hospital operations is expected by the end of Q2FY21.  

 Apollo initiated a slew of cost saving measures from April anticipating loss of business. These aim to reduce 25 to 30% of fixed costs in the near term – 

these would include rentals, salaries and marketing costs. Further, Apollo is working on initiatives that would structurally reduce costs by 15% in the 

medium to long term – the cost items would include variable cost items like consumables as well. 

 The Covid beds have an average occupancy of 70%. The ARPOBs for these beds in Chennai and Delhi is around INR20,000 and in other areas its INR25,000. 
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 As a strategy, Apollo has decided to ensure that it moves closer to the consumer. Launch of the 24x7 digital app would help in this regard. Second, it has 

decided to deepen presence in select large markets as well as specific micro markets. This would involve bolstering presence in the Western and Eastern 

parts of the country apart from the Southern part. Thirdly, it would keep a close watch on the pharmacy business – it is on the path of making revenues of 

INR10000 crores from 5000 stores over a period of five years. 

 The break even occupancy works out as 55% at an EBITDA level. It is possible to reach this level of occupancy in July. 

 Q1FY21 Hospital EBITDA would be in red. 

 NCLT approval is being awaited for the SAP restructuring transaction. 

 The new hospitals can get to mid to high teens EBITDA margins in the next two financial years. 

 No tariff hikes are intended in the current financial year. 

 There is enough pent up demand for hospital services. This demand should peak by September.  

 The capex for FY21 at a consolidated level should be INR135 crores plus INR70 crores for Proton. 

 Operational beds addition plan has been shelved for now. 

 Medical tourism is expected to recover only in Q4FY21. 
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Impact of COVOD-19  

ITC Ltd. 

 ITC did not give any estimation on the future impact of COVID-19 on the operations but is well prepared to face anticipated challenges. 

 However, with the relaxations in the lockdown company responded proactively to operate in the ‘new normal’. Currently all its factories are operational 

and sales & distribution operations are progressively normalizing. 

 Manufacturing of staples (atta, biscuits and noodles) is operating with 100% level of capacity utilization. Most other major categories of FMCG Segment, 

Paperboards and Packaging are operating at 80-85% of normal levels. All the cigarette units are fully operational. 

 The nationwide lockdown in March 2020 has impacted company’s all businesses such as Agri-commodities, as there was shortage of vehicles for 

transportation of essentials; Hotels, due to the sharp decline in travel and hospitality; Cigarettes, as a result of challenges from external operational 

disturbances; and Education & Stationery Products given the postponement in the commencement of the academic session. 

 ITC has launched innovative and useful products during the lockdown responding to the opportunities emerging from changing consumer needs - Savlon 

Disinfectant Spray, Savlon Hexa with added protection, Savlon Wipes, Nimwash, B-Natural Plus range of immunity beverages, home and family packs of 

some of the company’s trusted brands and so on. 

 As a first mover, ITC collaborated with service delivery partners for its products such as Dominos, Swiggy, Zomato, Dunzo, Amway etc. 

 ITC started innovative measures such as ‘ITC Store on Wheels’ and e-commerce platform- ‘ITC eStore,’ to ensure direct reach to consumers. 

 During the lockdown, ITC entered into a Share Purchase Agreement (SPA) to acquire 100% of the equity share capital of Sunrise Foods Pvt Ltd. 

 Company’s Hotel business has also taken several interventions to mitigate the impact of the challenging business environment which includes specially 

customized packages for short getaways/staycations, revamped packages with curated offers for meetings, launch of specially crafted takeaway dining 

service, extension of additional benefits to members of the Club ITC loyalty programme etc. 

 Company is debt-free with strong balance sheet and liquidity position. It also has a robust track record and remains the leader in the FMCG industry in free 

cash flow generation (↑30% YoY to Rs. 11,693 cr in FY20). 
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Result Analysis 

ITC Ltd. 

Cigarettes 

 All Cigarettes factories are currently operational and sales & distribution operations are progressively normalizing. 

 Cigarettes business was impacted due to steep increase in taxes w.e.f. 1st February 2020, disruptions in operations in March 2020, persistent weakness in 
overall demand environment and sharp increase in illegal trade in recent years. 

 Company sustained its leadership position in the cigarette business and several new variants were introduced in FY20 

 Innovative launches - Gold Flake Indie Mint & Gold Flake Luxury and the extension of Gold Flake Neo & Classic Rich & Smooth to other markets. The 
business also deployed focused offers under the 'American Club', 'Wave', 'Player's Gold Leaf', 'Pall Mall', 'Navy Cut', and 'Flake' trademarks in strategic 
markets towards bolstering and strengthening its market standing. 

 It is pertinent to note that since 2016-17 i.e. pre-GST, taxes on cigarettes have increased by 40%, i.e. at a CAGR of about 12% (on a comparable basis) - over 
thrice the rate of inflation during the same period. 

 Consequently, while the share of legal cigarettes in total tobacco consumption in the country has declined considerably from 21% in 1981-82 to a mere 9% 
(against global average of 90%), aggregate tobacco consumption has increased over the same period. 

Branded Packaged Foods (essential consumer goods space, viz. staples, noodles, snacks, biscuits, dairy etc) 

 Company sustained its position as one of the fastest growing branded packaged foods businesses in the country.  

 It also ramped up the capacity of the business in certain categories to cater to surge in demand. 

 It is implementing several initiatives to improve profitability and also investing in brand building for new categories viz. Dairy, Juices, Chocolates and Coffee. 

Personal Care Products 

 Towards the end of FY20 with the heightened awareness for personal hygiene in the wake of the pandemic led to a surge in demand for products in the 
'Health and Hygiene' portfolio such as hand sanitizers, hand wash, antiseptic liquids and floor cleaners. 

 During lockdown company also launched innovative products in record time in the segment. 

 Company’s products are now available on all key e-commerce platforms 
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FMCG-Others 

 FMCG-others segment revenue grew by 5% YoY (excluding the Lifestyle Retailing Business) driven by enhanced scale, product mix enrichment, reduced 
distance-to-market and other strategic cost management initiatives. 

 Rural markets, which accounts for around one-third of the industry and have been the key driver of growth in recent years, witnessed a steep fall in growth 
rates. Rural growth stood at 0.8x of urban markets in FY20 compared to 1.4x in FY19. 

Education and Stationery Products (ESP) 

 ESP business was on track to deliver a double digit revenue growth, prior to the outbreak of the pandemic. It was adversely impacted in the peak month of 
March 2020 due to closure of educational institutions, sluggish demand and tight liquidity conditions. 

 In FY20, the business commissioned a dedicated facility equipped with state-of-the-art machinery for manufacturing notebooks. 

 Demand in ESP would continue to be subdued pending resumption of the educational institutes. 

Hotels 

 The Hotels business posted strong growth of ~19% YoY for first nine months but was severely impacted towards the end of FY20. Full year revenue growth 
stood at ~10% YoY which was mainly driven by the newer properties in the portfolio. 

Agri Business 

 Company consolidated its leadership position as the largest Indian exporter of unmanufactured tobacco. 

 Business has acquired several new customers in recent years, generating substantial revenue during the year 

 The frozen snacks range, currently comprising 11 vegetarian and 6 non-vegetarian delicacies. It is available in over 50 cities and is gaining good consumer 
traction. 

Paperboards, Paper & Packaging 

 Strategic investments in pulp import substitution, proactive capacity addition in Value Added Paperboard (VAP) segment, process improvements and a cost-
competitive fibre chain supported by effective go-to-market strategies helped the company deliver robust growth in revenue and substantial improvement 
in the segment. 

 The packaging business, however, witnessed a marked slowdown in demand especially in the FMCG and Liquor industries, which weighed on its 
performance. 
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CESC 

Net profit of CESC declined 19.09% to INR250.00 crore in the quarter ended March 2020 as against INR309.00 crore during the previous quarter ended March 

2019. Sales declined 4.75% to INR1583.00 crore in the quarter ended March 2020 as against INR1662.00 crore during the previous quarter ended March 2019. 

For the full year,net profit declined 2.03% to INR918.00 crore in the year ended March 2020 as against INR937.00 crore during the previous year ended March 

2019. Sales rose 1.06% to INR7836.00 crore in the year ended March 2020 as against INR7754.00 crore during the previous year ended March 2019. 

Bharat Forge 

Bharat Forge Ltd reported a consolidated net loss of INR68.59 crore in the fourth quarter ended March 31, on account of lower revenue and impairment of its 

investment in associate firm Tevva MotoINRJersey Ltd due to the coronavirus pandemic. The company had posted a consolidated net profit of INR324.09 crore 

in the corresponding quarter of the previous financial year. Its consolidated revenue from operations during the period under review stood at INR1,741.92 

crore, compared with INR2,670.78 crore in the year-ago period. For the full financial year 2019-20, the company's consolidated net profit stood at INR349.25 

crore, against INR1,032.6 crore in the previous year. The firm's revenue from operations in 2019-20 was at INR8,055.84 crore, against INR10,145.73 crore in 

2018-19. 

Minda Industries Ltd 

Minda Industries Ltd. announced its quarterly results consolidated net sales in Q4FY2 stood at INR1,338.97cr, which declined by 9.92% yoy from INR1,486.46cr 

in Q4FY19. EBITDA stood at INR121.99cr in Q4FY20 that decreased by 34.19% yoy. For Q4FY19, it posted EBITDA of INR185.37cr. EBITDA margin as of Q4FY20 

was at 9.11% that declined by 3.36% yoy against the same quarter, the previous year. The consolidated net profit in Q4FY20 came in at INR12.84cr that 

declined by 84.85%, as compared to Q4FY19, when it reported INR84.78cr. The net profit margin in Q4FY20 came in at 0.96% that declined by 4.74% yoy. The 

net profit margin for Q4FY19 came at 5.7%.  

Welspun India 

Welspun India reported a consolidated net profit of INR90.59 crore in the fourth quarter ended March 31. The company had posted a consolidated net loss of 

INR78.43 crore in the year-ago period. Total income during the quarter under review stood at INR1,664.46 crore as against INR1,600.94 crore in the 

corresponding quarter a year ago. For fiscal year 2019-20, the company posted a consolidated net profit of INR524.35 crore as compared with INR226.17 crore 

in 2018-19. Total income for FY20 stood at INR6,836.18 crore as compared with INR6,608.44 crore in FY19 
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MRF  

MRF  posted over two-fold surge in consolidated net profit to INR679.02 crore for the fourth quarter ended March 31. The company had reported a net profit 

of INR293.93 crore for the same period of 2018-19 fiscal. Revenue from operations stood at INR3,685.16 crore as compared with INR4,137.67 crore in the same 

period of 2018-19. For 2019-20 fiscal, the company posted a consolidated net profit of INR1,422.57 crore as against INR1,130.61 crore in 2018-19. Revenue 

from operations for last fiscal stood at INR16,239.36 crore as compared to INR16,062.46 crore in 2018-19. The tyre industry has been facing market demand 

problems emanating from the crisis that the automobile sector has been confronting for some time.  

Ramkrishna Forgings 

Net loss of Ramkrishna Forgings reported to INR7.57 crore in the quarter ended March 2020 as against net profit of INR24.92 crore during the previous quarter 

ended March 2019. Sales declined 50.03% to INR239.56 crore in the quarter ended March 2020 as against INR479.40 crore during the previous quarter ended 

March 2019. For the full year,net profit declined 91.92% to INR9.70 crore in the year ended March 2020 as against INR120.11 crore during the previous year 

ended March 2019. Sales declined 37.01% to INR1216.47 crore in the year ended March 2020 as against INR1931.08 crore during the previous year ended 

March 2019. 

 

Domestic News 

Auto sales may see more than 70 per cent drop in Q1 

Indian automakers could report the worst demand decline in almost three decades in the three months to June, with wholesale dispatches and retail sales of 

passenger vehicles contracting drastically in the quarter that coincided with arguably the world’s strictest and most comprehensive lockdown to prevent the 

coronavirus from spreading. The industry could see an overall decline of 25-45% in fiscal 2021 and Q1 could see a drop of more than 70 percent, with heavy 

commercial vehicles xpected to see a degrowth of 50%, touching sales levels of 2008. According to industry estimates, passenger vehicle wholesale figures 

could shrink to 1.5 lakh units from 8.73 lakh units. Retail sales could fall to 2.5 lakh units from 7.94 lakh units recorded last year. The industry is hoping for 

better numbers in June with sales limping back to 35% of pre-Covid levels. Even as the industry is looking forward to a better sales performance in June, the 

plant level capacity utilisation is just 20 to 40%. Industry watchers say the demand will depend on the fundamentals of the economy and also on how the Covid 

situation evolves. The months of April and May are not really representative of demand patterns as the majority of the dealerships were closed due to the 

lockdown and started operating only toward end-May. Segments such as two-wheelers are facing a production issues as they have now reached 65-70% 

capacity levels, while e-commerce has triggered growth for small and medium commercial vehicles. 
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Coal India to invest Rs 15,700 crore in conveyor belts for movement between mines and wagons 

Coal India Ltd will invest Rs 15,700 crore in conveyor belts that will replace road movement between mines and wagons. In the first phase, it will upgrade 

infrastructure at 35 mines, each with capacity of four million tonnes per annum (MTPA) or more at six subsidiaries of the company. This involved capital 

expenditure (capex) of about Rs 12,300 crore and total capacity of 406 MTPA. Phase-2 includes 14 projects in which four subsidiaries will spend Rs 3,400 crore 

for total capacity of 100.5 MTPA. Multiple advantages include faster loading, easing load on road networks, savings on diesel costs, cleaner environment and 

stoppage of possible pilferage. This will be a tipping point in our first mile coal transportation. Coal will be loaded directly onto wagons from silos, eliminating 

manual loading through pay loaders, which is generally prone to overloading or under loading. Improved computer aided loading will be faster than the current 

system and bring down wagon idling. Wagon cycle time will be reduced by a few hours increasing availability. 

India plans incentives for auto companies to boost exports 

India is drawing up an incentive scheme for the autos sector aimed at doubling exports of vehicles and components in the next five years, four sources with 

direct knowledge of the matter told Reuters. The Department of Heavy Industries (DHI) has sought feedback from auto industry groups on the initial proposal, 

which suggests giving incentives over five years to increase local production and procurement for export. The incentives would be based on the sales value of 

vehicles or components and eligible companies would need to meet certain conditions, including a minimum revenue and profit threshold and presence in at 

least 10 countries. DHI did not immediately respond to a request for comment. 

India achieved 5.09% ethanol blending from December 1 to June 22 

Sugar mills and oil marketing companies (OMCs) have contracted supply of 170 crore litres of ethanol for blending with petrol in the current supply year (Dec-

Nov) 2019-20. Against this, 92.5 crore litres of ethanol have already been supplied to the OMCs between Dec 1, 2019 and June 22, 2020, achieving an average 

all India blending of 5.09% with petrol till then. This is almost as per contracts signed for the supplies. The blending levels achieved in some States like UP, 

Haryana, Uttarakhand, Bihar and Karnataka is much higher at 8.5% to 9.8% with petrol. This could happen because of the good understanding and cooperation 

between the OMCs and sugar mills/ethanol manufacturers, when they together agreed to relocate ethanol supplies from depots that were full, to other depots 

and even to distant States, where there was hardly any ethanol being supplied, and therefore there was tankage capacity therein to take the reallocated 

ethanol supplies.  
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Events 

Company Record Date Ex-Date Details 

Sundaram Finance Holdings Ltd   Cash dividend of INR0.50 effective 30-06-2020 

Hexaware Technologies Ltd   Cash dividend of INR3 effective 30-06-2020 

    

    

    

    

    

    

    

    

    

    

    

CORPORATE ACTION BONUS / RIGHTS / STOCK SPLIT / DIVIDEND / FCCB / M&A / WARRANTS ETC. 

Global Events 

 China NBS Manufacturing and Non Manufacturing PMI for June 2020. 

 Japan Unemployment Rate and Industrial Production for May 2020. 

 Euro Area Inflation for June 2020  

Domestic Events 

 Upcoming Result:- GIC Housing Finance Ltd., GMR Infrastructure Ltd., 

Greenply Industries Ltd., Gujarat Fluorochemicals Ltd., Gujarat State 

Financial Corporation., Himatsingka Seide Ltd., Hindustan Copper Ltd., 

Jindal Saw Ltd., KDDL, NHPC Ltd., Nilkamal Ltd., NTPC Ltd., WPIL Ltd., Zee 

Media Corporation Limited 

 India Infrastructure Output for May 2020. 

 India Government Budget Value for May 2020. 

Source of News : The content may have been taken from The Economic Times, Business Standard, Business Line, Mint and other leading financial newspapers and financial portals BSE,NSE, 

Bloomberg, Moneycontrol & others. 
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SMIFS and our associates might have investment banking and other business relationship with a significant percentage of companies covered by our Research Analysts. SMIFS generally prohibits its 
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The information and opinions in this Research Report have been prepared by SMIFS and are subject to change without any notice. The Research Report and information contained herein is strictly 
confidential and meant solely for the selected recipient and may not be altered in any way, transmitted to, copied or distributed, in part or in whole, to any other person or to the media or reproduced 
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suspended temporarily and such suspension is in compliance with applicable regulations and/or policies of SMIFS, in circumsta nces where SMIFS might be acting in an advisory capacity to this 
company, or in certain other circumstances.  

This Research Report is based on information obtained from public sources and sources believed to be reliable, but no indepen dent verification has been made nor is its accuracy or completeness 
guaranteed. This Research Report and information herein is solely for informational purpose and shall not be used or consider ed as an offer document or solicitation of offer to buy or sell or subscribe 
for securities or other financial instruments. Securities as defined in clause (h) of section 2 of the Securities Contract Act, 1956, includes Financial Instruments, Currency and Commodity Derivatives. 
Though disseminated to all the customers simultaneously, not all customers may receive this Research Report at the same time.  SMIFS will not treat recipients as customers by virtue of their receiving 
this Research Report. Nothing in this Research Report constitutes investment, legal, accounting and tax advice or a representation that any investment or strategy is suitable or appropriate to your 
specific circumstances. The securities discussed and opinions expressed in this Research Report may not be suitable for all i nvestors, who must make their own investment decisions, based on their 
own investment objectives, financial positions and needs of specific recipient. This may not be taken in substitution for the exercise of independent judgment by any recipient. The recipient should 
independently evaluate the investment risks. The value and return on investment may vary because of changes in interest rates , foreign exchange rates or any other reason. SMIFS accepts no liabilities 
whatsoever for any loss or damage of any kind arising out of the use of this Research Report. Past performance is not necessarily a guide to future performance. Investors are advised to see Risk 
Disclosure Document to understand the risks associated before investing in the securities markets. Actual results may differ materially from those set forth in projections. Forward-looking statements 
are not predictions and may be subject to change without notice. The information given in this report is as of date of this report and there can be no assurance that future results or events will be 
consistent with this information. The information provided in this report remains, unless otherwise stated, the copyright of SMIFS. All layout, design, original artwork, concepts and intellectual 
Properties remains the property and copyright of SMIFS and may not be used in any form or for any purpose whatsoever by any party without the express written permission of the SMIFS.  
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SMIFS shall not be liable for any delay or any other interruption which may occur in presenting the data due to any reason in cluding network (Internet) reasons or snags in the system, breakdown of 
the system or any other equipment, server breakdown, maintenance shutdown, breakdown of communication services or inability of SMIFS to present the data. In no event shall SMIFS be liable for any 
damages, including without limitation direct or indirect, special, incidental, or consequential damages, losses or expenses a rising in connection with the data presented by the SMIFS through this 
report. 

Participants in foreign exchange transactions may incur risks arising from several factors, including the following: (a) Exch ange Rates can be volatile and are subject to large fluctuations; (b) the value of 
currencies may be affected by numerous market factors, including world and notional economic, political and regulatory events , events in Equity & Debt Markets and changes in interest rates; and (c) 
Currencies may be subject to devaluation or government imposed Exchange Controls which could affect the value of the Currency. Investors in securities such as Currency Derivatives, whose values are 
affected by the currency of an underlying security, effectively assume currency risk.  

Since associates of SMIFS are engaged in various financial service businesses, they might have financial interests or beneficial ownership in various companies including the subject company/companies 
mentioned in this Research Report. 

SMIFS and its Associates, Officers, Directors, Employees, Research Analysts including their relatives worldwide may: (i) from time to may have long or short positions in, and buy or sell the Securities, 
mentioned herein or (ii) be engaged in any other transaction involving such Securities and earn brokerage or other compensation or act as a market maker in the Financial Instruments of the Subject 
Company/ companies mentioned herein or act as  an Advisor or Lender/Borrower to such Companies or have other potential/materi al Conflict of Interest with respect to any recommendation and 
related information and opinions at the time of the publication of the Research Report. Or at the time of Public Appearance. SMIFS does not have proprietary trades but mat at a future date, may opt 
for the same with prior intimation to Clients/ Investors and extant Authorities where it may have proprietary long/short posi tion in the above Scrip(s) and therefore should be considered as interested. 
The views provided herein are general in nature and do not consider Risk Appetite or Investment Objective of any particular Investor; Clients/ Readers/ Subscribers of this Research Report are 
requested to take independent professional advice before investing. The information provided herein should not be construed as invitation or solicitation to do business with SMIFS.  

SMIFS or its subsidiaries collectively or Research Analysts or their relatives do not own 1% or more of the equity securities of the Company mentioned in the Research Report as of the last day of the 
month preceding the publication of the Research Report.  

SMIFS encourages independence in Research Report preparation and strives to minimize conflict in preparation of Research Repo rt. Accordingly, neither SMIFS and their Associates nor the Research 
Analysts and their relatives have any material conflict of interest at the time of publication of this Research Report or at the time of the Public Appearance, if any.  

SMIFS or its associates might have managed or co-managed public offering of securities for the subject company or might have been mandated by the subject company for any other assignment in the 
past twelve months. 

SMIFS or its associates might have received any compensation from the companies mentioned in the Research Report during the p eriod preceding twelve months from the date of this Research Report 
for services in respect of managing or co-managing public offerings, corporate finance, investment banking, brokerage services or other advisory service in a merger or specific transaction from the 
subject company. 

SMIFS or its associates might have received any compensation for products or services other than investment banking or brokerage services from the subject companies mentioned in the Research 
Report in the past twelve months. 
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SMIFS or its associates or its Research Analysts did not receive any compensation or other benefits whatsoever from the subject companies mentioned in the Research Report or third party in 
connection with preparation of the Research Report. 

Compensation of Research Analysts is not based on any specific Investment Banking or Brokerage Service Transactions.  

The Research Analysts might have served as an officer, director or employee of the subject company.  

Neither the Research Analysts nor SMIFS have been engaged in market making activity for the companies mentioned in the Resear ch Report. 
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This Research Report is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction, where 
such distribution, publication, availability or use would be contrary to law, regulation or which would subject SMIFS and affiliates to any registration or licensing requirement within such jurisdiction. 
The securities described herein may or may not be eligible for sale in all jurisdictions or to certain category of investors.  Persons in whose possession this document may come are required to inform 
themselves of and to observe such restriction. 
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